	Course title: 
	International Business Contracts

	Lecturer: 
	Ewa Wójtowicz, PhD Institute for Civil Law; Marcin Quoos 

	Number of credits
	6

	Number of hours: 
	30 

	Duration: 
	Winter or Summer semester 

	Language of instruction
	English

	Type: 
	Lecture with discussions and individual consultations

	Assessment method: 
	Essay + oral examination



	Prerequisites: 
	The basic terminology of the civil and commercial law

	Contact person: 
	Ewa Wójtowicz Ph.D., e-mail: e.wojtowicz@prawo.uni.wroc.pl, 
phone: 71-375-2-368, building “A”, room 113, 



	Course purpose:
	To know the uniform rules for sales contract (formation and execution in international business relations, the rules connected with the inexecution of the sales contracts and remedies for the breach), different conceptions of limitation period and the uniform rules on the limitation period in international sale. To be able to find law applicable to contractual obligations in international business relations. To understand and know how to use standard terms in business contracts (Incoterms 2000 and 2010). To be able to draft international contract for sale, international agency contract, international franchise agreement. To know alternative to the public jurisdiction ways of solving conflicts between the parties to the business contract (arbitration, mediation and conciliation),
objectives of the course, preferably expressed in terms of learning outcomes and competences 

	Course contents: 
	UN Convention on Contracts for the International Sale of Goods (CISG), Convention on the Limitation Period in the International Sale of Goods, INCOTERMS, Law applicable to contractual obligations - Regulation (EC) No 593/2008 of the European Parliament and of the Council of 17 June 2008 on the law applicable to contractual obligations, International arbitration, mediation and conciliation, Basic contracts in international trade: contract for sale, agency contract, franchise agreement.

	Recommended reading: 
	Honnold, John Tytuł Uniform law for international sales under the 1980 United Nations Convention, Deventer ; Boston, Mass. : Kluwer Law and Taxation Publishers, 1991.

The Oxford handbook of international trade law / edited by Daniel Bethlehem [et al.], Oxford ; New York : Oxford University Press, 2009.
I. Carr, P. Stone, International Trade Law,  4 ed., 2010




